
GETTING STARTED 
GUIDE



Getting Started Checklist

Name:  Date:

Sponsor’s Name:

Sponsor’s Phone and email:

q Pick a Pak (Choose the pak you and your Accountability Partners will begin with)

q SHAPE your Body q REVEAL your Confidence
q ROCK your Workout q FUEL your Health

q Place Your “You Plus_____” Order online while enrolling as a distributor

q Enrollment Order _______________________________________________________
q Auto-Ship Order ____________________________ Monthly Date ______________
q Your Replicated Website: www.mylimitlessww.com/_______________________
q Your new Distributor ID # _____________________________________

q Log in to your Virtual Office at www.mylimitlessww.com, Tools, Getting Started Library
q Print RampUP Personal Tracker and Enrollment Pak 30-day Tracker
q Go to Home, My Status, Xpress Incentives and transfer deadlines to RampUP tracker
q Print your Pak Fact Sheet and each product Fact Sheet.  Get Familiar with your Pak.
q On your phone, paste an easy-access link to your pak Explainer Video

q Enroll in TEXT reminders by sending the word FEARLESS to 877-655-4290

q Preview your Commitment Letter with your Sponsor

q Calendar your time you will spend building your Limitless Business.  Daily if possible.

q Plan your Business Launch event (Best if held in 7 days or less)

Date: ________________ Time: ________________ Place: _____________________

q Commit to the Daily Leadership call at 8:00 am MT or replayed at 7:00 pm MT (circle one) 
Mon. – Fri.   The phone number is:  712-432-7510  listener code: THRIVE# (847483#)

q Make an appointment with your Sponsor for your 48-hour training (See Getting Started Guide)

q Start your Getting Started Contact List

CONGRATULATIONS!  You have set the pace of your business by completing this checklist!
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LOGIN TO YOUR VIRTUAL OFFICE AND LOCATE YOUR OWN 
XPRESS INCENTIVES TAB AS SHOWN BELOW. 

THEN FILL IN THE GOAL DEADLINES ON YOUR RAMPUP
PERSONAL TRACKER AND CONTINUE TO COMPLETE THE 

SHEET AS YOU MOVE FORWARD.

FREE $300
Apple Reward

First 30 days… First 60 days…

3rd Commission Month… 6th Commission Month… Keep Duplicating…

Xpress Qualify @ 500PSV

$500
Enrollment Pak

# FYL Pak Customers on LDR

# Xpress Qualified Distributors

$950
Enrollment Pak

deadline deadline

6000Founding Team Volume*
(All cumulative volume in your first two 

levels over your first 60-day period)

X3  Everyone @ 500PSV

Earn up to

$630
Earn up to

$1,850

Hold in months 4 & 5  

$500  X3
RampUP Bonus

1000PSV + 5 LDR customers
Hold in months 4 & 5  

$500CAB
Customer 

Acquisition 
Bonus

Manager w/6000OV

1000PSV + 5 LDR customers
Hold in months 7 thru 12  

$500CAB
Customer 

Acquisition 
Bonus

$500   Manager
RampUP Bonus

Hold in months 7 & 8  

Achieve either, or BOTH! Achieve either, or BOTH!

25,000OV
(All Organizational Volume with no 
more than 50% from any one leg)

Hold 3 months

ALL BONUSES ARE IN ADDITION TO COMMISSIONS EARNED*

*See Official Compensation Plan, Xpress Qualification Rules, and RampUP requirements

$2,500Ladder Bonus

LuXe Club Car Bonus
And…

Your monthly 
commission 

check will have 
a comma!

Name:

month month goal date

Enroll Date:

FYL Pak: LDR:

RampUP!
Personal Tracker

Congratulations on joining LIMITLESS!
This tracker will help you maximize your
efforts.  Work with your upline for help.

LL-2021044
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Congratulations on your decision to join Limitless Worldwide! You will receive a 
lot of information in the coming days and weeks. However, this business is very 
simple - talk to people – build an army of representatives who can leverage 
your efforts and your income. The best news is you don’t have to do this by 
yourself. We will help you! However, you must tell us what your commitment 
level is, and how you envision yourself in this business. This letter will help us 
do that. Review the following with your Sponsor, and then sign and date your 
commitment to get started on the right track

Commitment Letter
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T. KNOW YOUR “WHY”
Why are you joining Limitless Worldwide? What do you want?

1.Have you ever done network marketing before? If so, what was your 
experience? 

2.How much time are you willing to set aside for building this business? 

3.How much money do you plan on making, and by when? 

4.On a scale of 1–10, what is your comfort level for talking to other people 
about Limitless Worldwide - including family and friends?

5.What do you expect of me as your sponsor/upline? If I (your upline) see you 
getting off track, what would you like me to do?

“Don’t judge your start by someone else’s finish.”
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WHAT IS YOUR COMMITMENT LEVEL?

In the Limitless RampUP Duplication Model, you will learn about the power of duplication by 
sponsoring 3 who each sponsor 3 to help you build your business. You will find this is 
attainable if you simply review and follow the system and join the Daily Leadership Calls. 
Please read below and choose your commitment level to the power of duplication

q A. I am participating in Limitless part time. I will agree to become personally Xpress 
Qualified and set a goal to sponsor my first 3 Xpress Qualified distributors and sell my FYL 
paks to customers in 30 days

q B. I am participating in Limitless with a medium effort. I will agree to personally Xpress 
Qualify and help my 3 become Xpress Qualified and find their 3 Xpress Qualified distributors 
within 60 days to potentially earn a FREE Apple incentive. In my 3rd month, I will have 1000 
PSV (Personal Sales Volume) and 5 customers who have a minimum 75PV LDR Autoship.

q C. I am participating in Limitless with my full effort. I will do what it takes to be at the top. I 
will personally Xpress Qualify, and sponsor 10 Xpress Qualified people or more within 90 days 
and help them get 10 or more Xpress Qualified people also. I will do this by duplicating my 
sponsoring of 10 distributors and obtaining 5 customers totaling 1000 PSV within 90 days

MAKE A COMMITMENT

I will commit to the following: (initial each item)

q Regardless of my commitment level chosen above, I will stay on LDR (autoship) for at least 
12 months. 

q I will register immediately and attend the next Corporate Event that will take place 
on_______________________________________________________________

q I will not contact any prospects without the help of my upline. I will use tools like videos and 
3-way calls to help me share Limitless and get any questions answered.

q Put a “star” next to the top three people on the list.

q I will not contact any prospects without learning about inviting from my Upline.

I will make sure I sponsor and train my partners correctly by duplicating and teaching this 
agreement.

New Representative Date

Sponsor Date

FINISH YOUR CONTACT LIST

Commitment
Letter (cont.)

©2021 Limitless Worldwide, LL-2021087



q Review the Getting Started Guide and make sure everything to this point is 
completed.
q Getting Started Checklist – make sure it is complete and then also do the 

following:
q Join all Limitless Worldwide social media sites, groups, and pages.  

See the list in your Virtual Office, Tools, Build your Business Library, 
then Social Media

q Authorize emails.  Make sure you add the following emails to your 
address book, so they don’t inadvertently get  sent to your spam 
email box. SocialMedia@LimitlessWW.com,  and also
Support@LimitlessWW.com.

q Set up your ProPay account.  This account is paid for by Limitless 
and is the only way you can receive commissions.  Log into your 
Virtual Office with your credentials you recorded on your Getting 
Started Checklist.  Click on Account Services, then ProPay 
Registration to enroll.

q Important Information – add all contacts and numbers to your phone and 
calendar all calls and webinars.  Make sure you are receiving company 
texts.

q Commitment Letter Goals
q Strengthen your Why
q Work on your benchmark goals

q Time: Take your time commitment hours and map them out in 
your weekly calendar. 

q Income: Take your income goal and break it down in to smaller 
benchmarks with goal dates. 

q Contact List: complete the list and “*” the top three.
q RampUP Tracker and RampUP Summary Sheet

q Have these in front of you and then view the RampUP training video.
q Write down any questions you have for your Upline at the 48-hour 

appointment.
q Determine your own Limitless product testimonial.  Developing your own Find 

Your Limitless pak testimonial is important.
q Pak:________________
q Start Date: __________________
q 90-day Goal Date: _____________________
See the Product Testimonial Guide in the Virtual Office and be sure to catch
the Daily Leadership call that covers the importance of telling your story.

48-hour Training Prep-List

Get ready for your 48-hour Training with your Upline by working through this Prep-List.
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q Organize your Limitless Business
q Download and print the Cycle of IPA (Income Producing Activity) and 

organize the following documents in binders, folders, or accordion files to 
keep organized.

q Getting Started Contact List (also in this guide)
q Call Report
q Prospect Guide Sheet
q SIP Tracker
q Money-Making Map

q Download and print the Getting Started Word Tracking document. You will 
use this guide until you can make the word tracking your own.

q Set up and organize workspace in your home that you can designate as 
your space that you will use to spend your “calendared time” to build your 
business.

q Copy links for the following videos to an easy-access place on your phone so 
you can quickly copy and paste into a text to share with a prospect.
q ALL FOUR Find Your Limitless Pak Explainer videos: Fuel, Shape, Rock, 

Reveal.
q The 90-second Thrive education video
q the 90-second Limitless Opportunity video
q The 14-minute Limitless Biz Opportunity video
q The RampUP video (for you to view over and over)
Make sure you have watched each video at least once and bring your 
questions to your 48-hour training.

q Bring the following items to your 48-hour training:
q Enrollment Pak 30-day Tracker (in your distributor kit or Virtual Office)
q Launch Event Planner (Virtual Office)
q Accountability Partner Rewards Form (in your distributor kit or Virtual 

Office)
q Limitless Xpress Incentives sheet (in distributor kit, Virtual Office, or this 

guide)
q RampUP Personal Tracker (distributor kit or Virtual Office)
q Your completed Getting Started Guide
q A list of all your questions
q Your Calendar/Schedule to coordinate activities

48-hour Prep 
(cont.)
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Important Information

My Upline:

SPONSOR:

PHONE:

EMAIL:

2nd Upline:

PHONE:

EMAIL:

3rd Upline:

PHONE:

EMAIL:

4th Upline:

PHONE:

EMAIL:

5th Upline:

PHONE:

EMAIL:

6th Upline:

PHONE:

EMAIL:

7th Upline:

PHONE:

EMAIL:

DISTRIBUTOR SERVICES:
800-429-4290 | Support@LimitlessWW.com
M-F 8 am – 5 pm Mountain Time (MT)

WILL CALL HOURS: Friday 10am – 2pm MT

LIMITLESS CONFERENCE CALLS:
712-432-7510 | PIN: THRIVE# (847483#) 

DAILY LEADERSHIP CALL: Mon. – Fri.
8 am MT | Replayed at 7 pm MT
Join up to 10 min. early – Welcome Chat
15-day series of 15-min. Training

PRODUCT INFORMATION CALLS:
Mondays at 12 pm MT
Weekly, learn about the science behind
Limitless Products and FYL Paks.

WEEKLY UPDATE CALLS: 
Saturdays at 9 am MT
Get updated with critical information and
hear Distributors share success stories.

TESTIMONIAL BROADCAST:
www.LimitlessBroadcast.com
Tuesdays at 7 pm MT (video runs all week)

TRAINING WEBINARS:  as needed

TEXTING SERVICE:  text FEARLESS to
877-655-4290 to get enrolled

OTHER CALLS TO JOIN:

Important Resources:
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Memory Jogger
Your personal contacts are one of your greatest assets. Make a list of the names and phone numbers of
everyone you know – everyone! The biggest mistake you can make is to pre-judge who will or will not join
you. It is totally unpredictable. The people you think will, might not. The people you think will not, might.
Start with at least 200 names. The attached Memory Jogger will help you think of all the people you know.

After you have completed your list, go back through and put a “*” by your top 30 contacts – those most 
likely to be interested and can also become leaders in your organization.  These are likely the people you 
are the most intimidated to call.  We call this your “chicken” list.

Carry your list with you, always!  Your list should not be static… keep adding to it through referrals, new 
friends you make, remembering old acquaintances, etc.  Remember, you are constantly looking for 
customers and business builders, and people that can refer you to customers and business builders.  If you 
are truly sold on this business (Step number 1. Recruit Yourself) you will never run out of people to talk to. 
Your list is the CORE of your business!  Don’t underestimate the importance of making your list.

Who… Who is/are my… Relatives

is on your holiday card list mail carrier parents
do you write checks to dentist sisters/brother
is on your wedding list doctor in-laws
owes you money lawyer nieces/nephews
would you like to help chiropractor cousins
do you work with insurance agent aunts/uncles
have you done business with children’s teachers grandparents
attends your church real estate agent stepchildren
writes you letters painter stepparents
plays games with you mover step-grandparents
cleans your carpets, windows banker step-brother/sister
is from your old job florist former spouse
is from school/college day care specialist former in-laws
is from civic activities baby-sitters’ parents
is your favorite waiter/waitress pharmacist Who sold me..
is from your health club veterinarian appliances
is from the P.T.A. optometrist computer
travels a lot dry-cleaner bicycles
is from your sports programs photographer boat
is in sales hair artist cars/trucks
has a lot of credibility handyman carpet
is successful friends furniture
needs to make money neighbors clothes/shoes
complains about his/her job travel agent pager
is from the old neighborhood accountant cellular phone
is your favorite grocery clerk exterminator stereo/TV
is changing jobs milkman picture framing
do you play golf with landlord storm windows
do you play tennis with auto mechanic pets
cleans your home massage therapist jewelry
do you go camping with gardener golf clubs
do you vacation with UPS/FedEx driver newspaper
is your personal trainer orthodontist health products
do you volunteer with appraiser mortgage

Send a copy of your List to your Upline
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NOTES
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Until One Is Committed

Concerning all acts of initiative (and creation) 
there is one elementary truth, the ignorance of 
which kills countless ideas and splendid plans: 
that the moment one definitely commits
oneself, then providence moves too.

All sorts of things occur to help one that would 
not otherwise have occurred. A whole stream of 
events issues from the decision, raising in one’s 
favour all manner of unforeseen incidents and 
meetings and material assistance which no man 
would have dreamed would come his way. 

I have learned a deep respect for one of 
Goethe’s couplets:

“Whatever you can do, or dream 
you can, begin it!

Boldness has genius, magic, 
and power in it.”

— W.H. Murray from
“The Scottish Himalayan Expedition
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800-429-4290

435 West 400 South, Suite 205
Salt Lake City, UT 84101




