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Name:

Getting Started Checklist

Date:
Sponsor's Name
Phone:

Sponsor's e-mail
Q Pick Your Pak

Choose the pak you and your friends will begin with
O SHAPE your Body

O REVEAL your Confidence
A ROCK your Workout
Q FUEL your Health

Q Pick Your Pals (You Plus 2) to join you in your "90-Day Habit Shift"
Know your pricing: Retail

LDRPreferred Customer
Offer Preferred price if they set up an LDR (autoship) order for at least 2 months
Customer 1: Customer 2
NAME NAME
LDR LDR
1D #

D #
Q Place Your "You Plus 2" Order Online while Enrolling as a Distributor
Q Enrollment Order

Q Auto-ship Order (LDR)

Q YourReplicated Website

Monthly Date

Q Your new Distributor 1D#




Getting Started

Q Purchase 100 Pocket Stories
Go to www.BeYourBestAtEveryAge.com

Q Print your Tools (all found in Getting Started Library in Virtual Office)
d Find Your Limitless Duplication
U Xpress Incentives
O Word Tracker
4 SIP Tracker

Q Pen your Commitment Letter and Plan your Business Launch Event
Q Date: Time: Place:
Q Pursue your 3-in-30 Xpress Incentives Bonus

Follow the Xpress Incentives Flier

Distributor #1 Distributor #2 Distributor #3
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Sponsor

NAME

PHONE

E-M AIL
2nd Upline
NAME

PHONE
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IMPORTANT INFORMATION
MY UPLINE:

5th Upline
NAME

PHONE

E-MAIL

E-MAIL

6th Upline

NAME

3rd Upline
NAME
PHONE

E-MAIL

4th Upline

NAME

PHONE

E-MAIL

800-429-4290 | Support@LimitlessWW.com

PHONE

E-MAIL

7th Upline
NAME
PHONE

E-MAIL

DISTRIBUTOR SERVICES: (M-F 8 am - 5 pm Mountain Time [MT])

LIMITLESS CONFERENCE CALLS

WILL CALL HOURS: Every Friday 10:00 am.- 2:00 p.m. [MT]

712-432-7510 | Pin: THRIVE# (847483#)

your local time-zone!

number 96000, to be added

See the Virtual Office Calendar for meetings and calls. Be sure to adjust for

RECEIVE LIMITLESS TEXT MESSAGES: Text the word 'Fearless'to the


mailto:DistributorServices@LimitlessWW.com

Getting Started

PRODUCT INFORMATION CALLS Mondays at 12:00pm MT
Speakers include Limitless Ph.D.s with Leaders and their guests

Calls are recorded and may be re-broadcast during the week

WEEKLY UPDATE CALLS Saturdays at 9:00am MT
Get updated with critical information and listen to fellow distributors share

their success and business ideas

TRAINING WEBINAR As Needed

Sign up for text alerts to be notified of upcoming Webinars and access codes

BUSINESS OPPORTUNITY CALL AND TESTIMONIAL BROADCAST
Tuesdays at 7:00pm MT - 712-432-7510 PIN: THRIVE# (847483#)

Testimonial After; www.LimitlessBroadcast.com

CALENDAR EVENTS

Check the Virtual Office Calendar for events near you.
Events are tracked on the calendar in the Virtual Office

If you are hosting an event, you can also post it in the VO

OTHER MEETINGS & CALLS YOU CHOOSE
TOATTEND TO STAY INFORMED/TRAINED



http://www.limitlessbroadcast.com/




COMMITMENT LETTER

Congratulations on your decision to join Limitless Worldwide! You will receivea
lot of information in the coming days and weeks. However, this business is very
simple - talk to people - build an army of representatives who can leverage
your efforts and your income. The best news is you don't have to do this by
yourself. We will help you! However, you must tell us what your commitment
level is, and how you envision yourself in this business. This letter will help us
do that. Review the following with your Sponsor, and then sign and date your
commitment to get started on the right track

KNOW YOUR “WHY"

‘Don't judge your start by someone else’s finish.”

Why are you joining Limitless Worldwide? What do you want”?

1. Have you ever done network marketingbefore?

2. How much time are you willing to set aside for building this
business”?

3. How much money do you plan on making, and by when?

4. Onascaleof 1-10, what is your comfort level for talking to other
people about Limitless Worldwide - including family and friends”

5. If I {your upline) see you getting off track, what would you like
me todo?
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COMMITMENT LETTER (continued..)

What Is Your Commitment Level? In the Limitless Duplication Model (See Bricks
& Keystones Video Series), you will learn about the power of duplication by
sponsoring 3 who each sponsor 3 to help you build your business. Youwill find this
this attainable if you simply review and follow Bricks & Keystones. Please read
and choose below your commitment level to the power of duplication

Q Al am participating in Limitless part time. | will agree to become personally
Xpress Qualified and set a goal to sponsor my first 3 Xpress Qualified
distributors in 30 days

Q B. I am participating in Limitless with a medium effort. | will agree to personally
Xpress Qualify and help my 3 become Xpress Qualified and find their 3
Xpress Qualified distributors within 60 days to potentially earn a FREE iPad
Mini incentive. | will set a goal to become an Ambassador by sponsoring 6
distributors and obtaining 2 customers

Q C. | am participating in Limitless with my full effort. I will do what it takes to be
at the top. | will personally Xpress Qualify, and sponsor 10 Xpress Qualified
people ormorewithin 90 days,andhelp themget 1.0 ormore Xpress Qualified
people also. | will do this by duplicating my sponsoring of 1.0 distributors and
obtaining 5 customers within 90 days

MAKE A COMMITMENT

| will commit to the following: (initial each item)

D Regardless of my commitment level chosen above, | will stay on LDR
(autoship) for at least 12 months.

D will register immediately and attend the next Corporate Event that will
take place on

D I will not contact any prospects before learning “The Art of Inviting,"or
using my upline, and/or Limitless Max.

14



Getting Started

(continued..)

Who are the top individuals you would like to introduce to Limitless
Worldwide and invite to your launch event(s)? 7he location of the people on
this list will help you determine the method of your launch event(s) (in person,

webinar, conference call etc)

Local (L)

Name Phone Number Distant(D)

(circle)

1 L/D
2 L/D
3 L/D
4 L/D
5 L/D
6 L/D
7 L/D
8 L/D
9 L/D
10 L/D
11 L/D
12 L/D
13 L/D

continued..
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COMMITMENT LETTER (continued..)

Local (L)

Name Phone Number Distant(D)

(circle)

14 L/D
15 L/D
16. L/D
17. L/D
18 L/D
19 L/D
20. L/D

Q Put a “star” next to the top three people on the list.

Q Again, I will not contact any prospects before learning “The Art of Inviting," or

using my upline, and/or Limitless Max.

| will make sure | sponsor and train my partners correctly by duplicating and

teaching this agreement.

New Representative Date

Sponsor Date

10
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48-HOUR JUMPSTART
PREP-LIST
ACTION ITEMS
TrainingDate/Time

1. Review the Getting Started Guide and complete any unfinished items:
Getting Started Checklist: Complete all items and complete the following
Q Join Limitless Worldwide Social Media sites: Facebook, Twitter,
etc. See the list in the Virtual Office under Tools, then Build Your
Business Library, then Social Media
O Authorize Emails - Make sure you add the following emails
to your address book, so they don't inadvertently get sent

to your spam email box. SocialMedia@LimitlessWW.com
Support@Limitless\WW.com

IMPORTANT INFORMATION: Add the Call/Webinar schedule to your calendar
COMMITMENT LETTER GOALS

Strengthen your “Why.” Write it down where you will see it often
Set benchmarks for your goals

Time: Take your time commitment hours and map them out in
your weekly calendar.
Income: Take your income goal and break it down in to smaller
benchmarks with goal dates.
Contact List: complete the list and " the top three
Xpress Incentives Goal Sheet: Have this handy when you view
the video

it


mailto:SocialMedia@LimitlessWW.com

Getting Started

Determine your own Limitless Product Test. Developing your own
product Find Your Limitless pak testimonial is important.

Start Date: Goal Date:

See Product Testimonial Guide in Virtual Office to help you share an
effective Testimonial.

2. Create your Limitless binder:
Go to your Virtual Office, Tools, Getting Started Library. Although all
information is always available at your fingertips online, many
distributors choose to print materials and create a binder for their
Limitless business.

3. Watch the following training modules at least one time:
Found online in your Virtual Office, Tools, Getting Started Library. Write
down any questions to review them with your upline.

Xpress Incentives Program

Live Your Limitless Compensation Plan Video
Find Your Limitless Xecutive Duplication Video
RampUP Video

FYL Pak Explainer Videos

ITEMS TO BRING WITH YOU TO THE 48-HOUR JUMPSTART
Q0 Completed Getting Started Guide
Q Alist of all your questions to this point

Q Your Calendar/Schedule to coordinate activities
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LOGIN TO YOUR VIRTUAL OFFICE AND LOCATE YOUR OWN
XPRESS INCENTIVES TAB AS SHOWN BELOW ON THE LEFT.
THEN FILL IN THE GOAL DEADLINES ON THE RIGHT AND
CONTINUE TO COMPLETE THE SHEET AS YOU MOVE FORWARD.

Xpress Qualify

) Enrollment Date:

Xpress Qualify Deadline:

Xpress Qualifieddate:
| PSV 30 (min500)
MY STATUS v LDR Template
Dashboard Xpress Incentives Order History 3-in-30:

Name Date LDR?PSV

Xpress Incentives

nrollment Date 2018-12-28 I
20 10 ‘

Xpress Qualify Deadline

Xpress Qualifiec

Apple Incentive Deadline:

DR Template
3in30Days (PE)

Apple Incentive Deadline 2018-02-26

Founding Group Volume (60 Days

Car Bonus Incentive Deadline

14



Getting Started

XPRESS INCENTIVES

JOIN THE RANKS OF LIMITLESS WORLDWIDE, LLC
DISTRIBUTORS WHO XPRESS QUALIFY AND PARTICIPATE IN
THE FOLLOWING INCENTIVES:”

In your first 30 days complete the following:

1. Enroll as a Limitless Distributor and create a minimum 500 PSV (Persona
Sales Volume). PSV includes all of your personal purchases and the PV value
of purchases by your personal Retail Customers and your personal Preferred
Customers.

2. Schedule a minimum 150 LDR monthly auto-ship order.

In 30 days or less from your date of enrollment, earn $200 if you help
others become Xpress Qualified.

3-in-30 Qualifications:™ In your first 30 days complete the following:

1. Personally Xpress Qualify (see #1, above).

2. Personally enroll 3 distributors who have also become Xpress Qualified
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3 | 60-DAY APPLE INCENTIVE:"

In 60 days or less from your date of enrollment earn a FREE FREE iPad, Apple
Watch, or Apple Gift Cards to tell the Limitless Worldwide,™ LLC story!

Free Apple Incentive Qualifications:

1. Xpress Qualify inyour first 30 day (see #1 on previous page).
2. Within your first 60 days, sponsor at least 3 distributors
who have become Xpress Qualified. (Sponsor your 3 in 30
days and earn extra incentives. See #2 on previous page.)

3. Create your 60-day Founding Group volume of at least 6000 PSV. Founding

Group volume is all PSV generated in your first two levels of your sponsor
tree and includes your own PSV.

4 | CAR BONUS:"

Become an Ambassadorwith 25k in OV (Organizational \Volume)and earnacar
bonus to go toward a luxury vehicle of your choosing!

1. Xpress Qualify inyour first 30 days (see #1 on previous page)

2. Qualifyasan Ambassadorwith 25,000in OV monthly for four consecutive months.

1 To qualify initially, the Ambassador rank and 25,000 OV (Organizational Volume) requirement must be met four
consecutive months. No more than 50% of the monthly 25,000 OV can come from any one leg. In addition, a minimum of
12,500 outside of any/all volume that is qualifying a downline distributor for a Car Bonus or LuxeClub payment is required
Must maintain Ambassador with OV qualifier each month in order to receive bonus.

*Refer to Official Rules for Xpress Incentives in your Limitless Virtual Office. Distributors who do not Xpress Qualify can still earn the Car bonus if they
qualify as an Ambassador with the OV qualifier for six consecutive months. Qualifying Distributors must remain in good standing with company to
participate. Limitless Worldwide may change car bonus qualifications after 12/31/18. For more information view Xpress Incentives document online.

16
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is on your holiday card list

do you write checks to

is on your wedding list

owes you money

would you like to help

do you work with

have you done business with
attends your church

writes you letters

plays games with you

cleans your carpets, windows
is from your old job

is from school/college

is from civic activities

is your favorite waiter/waitress
is from your health club

is from the P.T.A

travels a lot

is from your sports programs

isin sales

will feel it

out on this 'thing’ that

has a lot of credibility

is successful

needs to make money
complains about his/her job
is from the old neighborhood
is your favorite grocery clerk
is changing jobs

do you play golf with

do you play tennis with
cleans your home

do you go camping with

do you vacation with

is your personal trainer

do you volunteer with

have you texted recently

did you go to school with
would give you a reference
isinyour cellphone contacts
does your nails

works two jobs

who is in your cell phone photos
has shared a business idea
doyou talk to on Facebook

do you talk to on Twitter

do you exercise with

do you talk sports with

are your kids friends' parents
do you know from HOA

do you look up to

sends you emails

is a soccer mom

works from home

is a stay at home parent
comments on your blog

has a blog youread

has invited you to their wedding
just had a baby

sends you mail

are your adult kids' friends

what restaurants do you frequent?

_and they will want to learn more, for f
ou so PUMPED!

19
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WHO IS/AREMY....

mail carrier florist

dentist day care specialist
doctor babysitters'parents
lawyer pharmacist

veterinarian
optometrist

chiropractor
insurance agent

children's teachers dry cleaner
real estate agent photographer
painter hair stylist
mover handyman
banker friends

auto mechanic
massage therapist
gardener
UPS/FedEx driver
orthodontist

neighbors appraiser

travel agent interior decorator
accountant teacher/instructor
exterminator contractor
milkman esthetician
landlord financial planner

tanning salonowner
workout/gym buddies

RELATIVES

parents aunts/uncles
sisters/brothers grandparents
in-laws step-children
nieces/nephews children

cousins step-parents

step-grandparents
step-brother/sister
former spouse
former in-laws

WHO SOLDME...

appliances clothes/shoes
computer car insurance
bicycles cellular phone
boat stereo/TV
carsftrucks picture framing
carpet storm windows
furniture pets

20

Jjewelry

golf clubs
newspaper

health products
mortgage
recreational vehicle
life insurance



Until One Is Committed

Concerning all acts of initiative (and creation) there is one
elementary truth, the ignorance of which kills countless
ideas and splendid plans: that the moment one definitely
commits oneself, then providence moves too.

All sorts of things occur to help one that would not otherwise
have occurred. A whole stream of events issues from the
decision, raising in one's favour all manner of unforeseen
incidents and meetings and material assistance which no
man would have dreamed would come his way

| have learned a deep respect for one of Goethe's couplets

“Whatever you can do, or dream you can, begin it!
Boldness has genius, magic, and power in it.”

—W.H. Murray from

The Scottish Himalayan Expedition’
and Johann Wolfgang von Goethe
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Science... Beyvond Testimonials

21



22

NOTES




Getting Started



ML IMITL=ESS

S -
/I;“{\\\WEIRI_EIWIEIE

Phone: 800-429-4290
Support@LimitlessWW.com | LimitlessWorldwidelLLC.com
©2019 All Rights Reserved

LL14905-7
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